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It gives me immense pleasure to inform you that we are coming up with the 
MBA Placement Brochure. In the year 1999, we started off with a modest 
beginning and today we have a pan India presence.  It has alumni of 5600 
who have contributed very positively in all walks of life in India and abroad.  
I attribute this to the dedication, commitment and perseverance of the 
management, the dean and director, and the faculty.  

I exhort students to acquire knowledge, as knowledge is power.  Seeking 
knowledge should be the supreme goal of all human beings because it is 
the path to success.  

My vision for students is being good human beings which is not only good 
to the students but to the community and country at large.  My desire is to 
see IBMR students reach the pinnacle of success in whichever field they 
choose to be in.  And let me assure you, we will leave no stone unturned to 
achieve this.

I wish you all success, peace and happiness!

Shri Vinaychandra Mahendrakar
Chairman 
Vidyabharati Foundation's IBMR Group of Institutions
Bengaluru, Hubballi, Ahmedabad & Gurgaon

From the 
Chairman’s Desk
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It gives me great pleasure to inform you that we are 
coming up with the Placement Brochure. I wish to 
reiterate that my prime duty is to ensure what is 
promised is delivered.  

At IBMR the students' future is of paramount 
importance. In our endeavour to develop the overall 
personality of students, we impart the best of academic 
education through highly qualified and experienced 
faculty and students are exposed to various extra-
curricular activities. Students are taken on industrial 
and foreign tours so that they get firsthand knowledge 
on how theory is put into practice. 

We are unique and we relentlessly strive to offer the 
best in every respect. We have add-on courses in 
addition to the prescribed syllabus.  We train students 
in Business Communication, Tally, SAP and NISM. 

I wish my students all the success!

Dr. Rajendra Malowade, Ph.D
Dean & Director, IBMR Group of Institutions, Hubballi.

Message 
from the 
Dean & Director

Message 
from the 
Director -
Placement

Dear Students, I am happy to inform you that we are 
coming up with the placement brochure. The logical 
conclusion of most academic pursuits is a meaningful 
placement. This has been the aspiration of most 
students pursuing their MBA.
 
Freshers should realize that the competition is tough. 
Therefore, in addition to hard skills they should acquire 
soft skills and demonstrate during the interview and 
impress upon the employer that he/she is the right 
candidate for the job.

At IBMR we have a judicious mix of imparting the best 
of academics and extracurricular activities to the students.  
We have had excellent placement in the year 2014 and 
in the year 2015 we plan to do 100% placement.  

Freshers having the following traits will have an edge : 
Positive attitude, enthusiasm, confidence, communication 
skills, problem solving skills, self-motivation, leadership 
skills, decision making, exibility and adaptability.

I wish you all the best.

Prof. Mohamedali Savanur, MBA, MA
Director, Placement, IBMR, Hubballi 3
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42% 29% 29%

38% 5% 10%
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Interaction &
Orientation



2013-15 Batch

Ajaykumar M Marketing Krishna Stone Tech. Pvt. Ltd.

Anand Shankar Taware HR Maharashtra Eng. Pvt. Ltd., Kolhapur

Bharat Mahabaleshwar Poojari Finance Fresh Fruit Processing, Banavasi

Bindiyakumari HR Penfos System Pvt. Ltd., Hyderabad

Bunty Adhikary Marketing Phoenix India Pvt. Ltd.

Chandan Prasad Gupta Finance West Coast Paper Mill Ltd, Dandeli

Husain Fairoz Bahemani Marketing HPCL, Belgaum

Iqbal Maniyar Finance Micon Engineers Pvt. Ltd., Hubballi

Ijaz A Paltan Marketing Dreamline Auto, Bijapur

Jeetendra Durgakeri Finance Birla Sunlife Mutual Funds, Hubballi

Kiran M Waster Marketing Shri Balaji Motors, Karwar

Madhuri  Mane Marketing Maruthi Suzuki at The Mitra 
  Agency, Hyderabad

Mallikarjun Helavi Finance Shri Hiranyakeshi Sahakari Sakkare 
  Karkane Niyamit, Sankeshwar

Manju Kartik Naidu  Finance KMF, Dharwad

Adarsh Swamy  Marketing Nikhil Hospital, Hyderabad

Manohar K Dodamani HR Bagalkot Cement Industries Ltd., Bagalkot

Mayank Negi HR KMF, Dharwad

Mohsin Khan H S Finance Study on Fluctuation of Indian Stock 
  Market, Hubballi

Nikhil S Nadagouda Finance Kalyani Steels Ltd, Hospet

Owais Rehan Shaikh Marketing TVS Motors At Akshay Motors, Karwar

Pavan Umakanth Meharwade Marketing Prashanth Pvt Ltd, Hubballi



Rahul G Mhalsekar Marketing Nandini Milk And Milk Products, Hubballi

Sainath Praveen Suryawanshi  Finance Bharath TVS Auto Pvt Ltd, Chikkodi

Sandeep Karadi Marketing Nimba Tvs Motors, Haveri

Sanju D Lamani Finance Rajveer Industry, Hubballi

Sankalpa Dixit HR Weir Bdk Valves, Hubballi

Santosh M Huded Finance Fasteners And Allied Products 
  Pvt Ltd In Hubballi

Shakunthala P HR Raichur, Bellary & Koppal 
  Co-Operative Milk Union Ltd.,  Bellary

Shashikumar S Finance Vijayalaxmi Gas Industry, Hubballi

Shilpa Gajakosh HR Jindal Steel Ltd, Bellary

Shrishail G Mareguddi Finance Fasteners and Allied Product 
  Pvt. Ltd.,  Hubballi

Raghavendra Venkatesh Bannad Marketing Next  Gen Pvt. Ltd., Hubballi

Solabeshwar A K Finance Advanced Die Cast,  Hubballi

Srinivas V Godugu HR Micon Engineers, Hubballi

Tejashree N Hiremath Marketing Basaveshwar Hospital

Vanajakshi Basappa Vakkalad Marketing VRL Logistics Ltd., Hubballi

Vinay Kumar CS Finance Karvy Stock Brocking Ltd., Hubballi

Vishwajit Ashok Paradeshi Finance Vijayalaxmi Gas Industry, Hubballi

2013-15 Batch

FINANCE 
17

MARKETING
14

HRD
08

SUMMARY

TOTAL
39



I have successfully completed my SIP at Balaji Hero 
Motorcorp in Karwar.  The topic was a study on 
'Customer Satisfaction of Hero Motorcorp'.  The 
environment was very pleasant which helped me 
to learn about customer behaviour. This gave me 
an opportunity to deal directly with various 
customers and dealers which not only taught me 
but inspired me the importance of customer 
satisfaction.  This will go a long way in my career.

I successfully completed my Summer in plant 
project at RBKMUL, Bellary.  The topic of my study 
was 'Employee Job Satisfaction'. The environment 
here was very nice, the employees very 
cooperative which made my learning here really 
enjoyable.  As I have specialized in HR this topic of 
study will be very helpful and add value to my 
career.

I did my Summer Internship Program at Penfosys 
System Limited in Hyderabad.  The topic of my 
study was 'Performance Appraisal'. I have 
specialized in HR and as such this topic was very 
interesting and it will definitely help me in my 
career.  This experience has not only given me a 
better exposure to the corporate world but I feel 
much confident in handling people.  

I did my SIP at Hindustan Petroleum Corporation 
Limited.  The topic of my study was 'Customer 
Satisfaction towards Drive Track plus Program.  
This SIP provided me with an excellent 
opportunity to interact with staff and customers 
and to learn about HPCL and its market.  I gained 
much information and knowledge which will 
definitely help me in my career.

I completed my summer in-plant program on 
Ratio Analysis for 2 months at 'WEST COAST 
PAPER MILLS', Dandeli. This helped me enrich and 
enhance my knowledge in the field of finance by 
working beside the financial officers of the 
company. It was an honour to work in the 
company and this opportunity gave me great 
exposure to the corporate world. 

I did my Summer Internship Program at Nimba 
TVS Motors, Haveri.  The topic of my study was 
'Consumer Behaviour on buying two-wheelers'.  
The work environment was very nice.  This also 
gave me an opportunity to interact with different 
consumers, and understanding their buying 
behaviour.  This will help me in my future career.

KIRAN M. WASTER

CHANDAN PRASAD 
GUPTA

BINDIYA KUMARI

SHAKUNTHALA P.

SANDEEP KARADI

HUSAIN FAIROZE 
BAHAMANI



I have done my internship on effectiveness of 
Performance Appraisal at Bagalkot Cement 
Industries Limited, Bagalkot.  The practical 
exposure made me learn about performance 
Appraisal Process of their employees and its 
impact on the organization. This experience has 
given me better exposure in the corporate world.

I did my SIP at KMF, Dharwd on the study of 
Working Capital Management. It was a very 
inspiring and knowledgeable study for me.  I got 
to know how to determine the working capital 
and the factors affecting the Working Capital. It 
helped me to know the importance of working 
capital management in the organization.

I did my SIP at Akshay TVS Motors, Karwar.  The title 
of my project was 'Customer Attitude towards 
brands of TVS'.  The project gave me an insight into 
the customers' attitude and their buying 
preferences. The environment was very nice for 
learning. The management and staff were very 
cooperative and encouraging. I consider very 
fortunate to have worked here which gave me a 
good exposure towards customer preferences. This 
will help me in my career in the future.

I did my SIP at Prashant Enterprises Private 
Limited, Hubli on the study of 'Retailers 
satisfaction level' towards Prashant Enterprises.  
The study gave me a very good exposure towards 
understanding the preferences of the retailers.  It 
also gave me an idea of 'supply chain 
management'.  The management is very 
cooperative and encouraging.  This project will 
definitely give me an understanding of the topic 
studied and help me in my future career.

MANOHAR K. 
DODAMANI

MANJU KARTHIK 
NAIDU

OWAIS SHAIKH PAVAN MERWADE

I did my SIP in Jindal South West, Bellary.  As I am 
specializing in HR, I chose the topic of 
'Performance Appraisal'. It was a great place for 
learning, interaction with employees and 
knowing their performance and aspirations.  
Most of the employees were very satisfied with 
the Management policies and as such they 
wished to make their career in JSW. The 
management was very encouraging and I could 
see that that from the interaction with the staff.

SHILPA GAJAKOSH

I joined NEO VALVES as an intern and a member 
of the financial analyst team for 2 months. I was 
looking for the precise financial exposure to 
enhance my skills in the financial field. The 
company provided me with an internship that 
helped me gain practical knowledge and the 
opportunity to grasp as much information in the 
working capital of the company as I could. This 
internship was an inspiring experience.

MAYANK NEGI



I did my SIP at Kalyani Steels Private Limited, 
Bellary.  The topic of my study was 'Working 
Capital Management'.  I learnt about how to 
determine the working capital and the factors 
affecting the Working Capital.  This helped me to 
know the importance of working capital 
management in the organization.  It was a great 
learning experience.

I did my SIP at Micon Engineers Pvt Ltd., Hubli.  The 
topic of my study was 'A Study on Financial Ratio 
Analysis'.  The study gave me an exposure to the 
financial status of the company and the background 
information of the company which was very helpful 
in doing the project. In the process of doing this 
project, I also studied about the manufacture of 
different types of valves, its marketing and financial 
related aspects. The environment is very friendly; 
management and staff are very cooperative and 
encouraging. I consider myself very fortunate to have 
done my SIP here.

NIKHIL 
NADAGOUDA

I did my SIP at KMF, Dharwad.  The subject of my 
study was 'Consumer Awareness about Nandini 
Milk and Milk Products and impact of 
Promotional Activities in Creating Awareness'.    
This program gave me an opportunity to learn 
about how the company manages the various 
brands and how it inuences the mindset of the 
customers.  The environment was very friendly.  
As I have specialized in Marketing, this SIP will 
help me in my future career.

RAHUL MHALSEKAR

I did my internship in field of Marketing at 
Penafos Motor Limited, Hyderabad.  The topic of 
my study was 'Customer Satisfaction' Overall it 
was a great experience and it gave me a real-time 
exposure and opportunity to understand how 
theory and practical knowledge is. The 
management was very encouraging and it was a 
great place to learn.

BUNTY ADHIKARI

IQBAL MANIYAR

I did my SIP at Next Gen Solutions Pvt. Ltd., Hubli 
The topic of my study was creating awareness of 
Digital Photo album.  It is a great place for 
learning.  The management is very encouraging.

I did my SIP at Rajveer Industries, Hubli. The topic 
of study was inventory management. The 
exposure and study of this topic helped me in 
gaining knowledge of company's inventory 
management and their purchasing system.   It 
was a great learning experience and the 
management was very encouraging.  

RAGHAVENDRA 
BANNAD SANJU D. LAMANI



I did my SIP at Nikhil Hospitals, Hyderabad. The 
topic of my study was 'Effectiveness of employees' 
role on service delivery'. The project experience gave 
me an insight on the importance of employees/staff 
in the effective delivery of a service especially the 
case of hospitals. The project shows the importance 
of employee training, hiring the right person for the 
right job, the service environment etc. It was a good 
learning at Nikhil Hospitals.

I did my SIP at Anand Rathi Financial Services.  The 
topic of my study was 'A study on uctuation of 
Indian Stock Market'. I was able to understand the 
volatility on the basis of uctuations.  This was done 
by analysing the candle stick chart and by monitoring 
the stock market.  It was an excellent opportunity to 
undergo this SIP and it gave me an opportunity to 
interact with clients. The management, staff 
environment is very friendly and cooperative.

I did my project at Mithal Automobile Dealers in 
Hyderabad on 'Brand Awareness' of Maruti 
Suzuki. To find out the brand awareness of 
different brands I did a market survey in order to 
find out the brand awareness.

The working condition was very good and the 
management very encouraging.

I did my project at Fasteners and Allied Products 
Pvt. Ltd., Hubli.  The topic of my study was ratio 
analysis.  I was able to understand  and calculate 
the profit and loss and financial standing of the 
company.  It was an excellent opportunity to 
undergo this program in this company.  The 
management was very encouraging and the 
colleagues very friendly.

ADARSH SWAMI MOHSIN KHAN

MADHURI MANE SANTOSH HUDED

I did my SIP at Karvy Stock Broking.  The topic of 
my study was 'Technical Analysis of HDFC and Axis 
Bank' for investment decisions'.  I learnt about the 
past price behaviour and how it reects the future 
performance of stocks.  It was a great 
opportunity for me to understand  the theory that 
I learnt  in class and how it is being put into 
practice.  The environment at Karvy was excellent 
and the management very encouraging.

VINAYKUMAR C.S.

I did my SIP at Bijjargi Motors dealing in Tata 
Vehicles.  The topic of my study was customer 
satisfaction.   Through interaction with 
customers we were able to get feed back about 
the level of satisfaction of the customers.  It was a 
great opportunity that we got a chance to work 
and get first hand knowledge about the working 
of the company.  The working condition was vey 
good and the management very encouraging.

IJAZ PALTAN
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Industrial Tour

16



17

Rizwan Inamdar

Toyota

Mr. Nikhil Nadgouda Marketing Nanopix ISS (P) Ltd

Mr. Vinay Kumar C.S. Finance Angel Broking Pvt. Ltd.

Mr. Abdulmunaf I. Mulla Marketing GETIT Infoservices Pvt Ltd

Mr. Fairoze Bahamani Marketing Sanda Hotels

Mr. Manohar K. Dodamani Marketing Karvy Stock Broking Limited

Seema N. Hiremath HR HDFC Life

Vishal Raikar Finance Shri Ram City Finance

Mushraf Sudarji Finance Greet Technologies

Shrishail M. Hiremath Finance India Infoline Finance Limited



Chintu Jain Marketing Practo Technologies (P) Ltd

Tahirahmed Bidar Marketing JK Cement Works

Pooja Pradhan HRD Randstad India Ltd

Chandan Prasad Gupta Marketing Getit Inforservice Pvt. Ltd.

Sankalpa Dixit Marketing NanoPix ISS (P) Ltd.

Jeetendra Durgakeri Marketing & Finance NJ IndiaInvest Private Limited

Ananda S. Taware Marketing Pest Control (I) Pvt. Ltd.
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2% 10% 4%

2%

2% 18%
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After joining IBMR, I have experienced real 

self-enrichment & have acquired  confidence. 

IBMR not only emphasizes on management  

education but also develops students 

interpersonal skills to the fullest, thus 

making fully groomed professionals. The 

unique blend of academics, real world 

exposure & hands on training made me a 

completely new person.

Mr. Tahir Bidari

Relationship Manager

Mashreq Bank,
Dubai

Santosh Koparde

New Indian 
Express, Mumbai
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IBMR has not only developed students but it 

has totally remodeled them. IBMR has 

brought about a paradigm shift in the 

students' outlook thus catapulting them to a 

bright future. The students' courage, 

confidence and knowledge what has been 

gained is due to IBMR. I am indebted to 

IBMR.

IBMR has been a great encouragement in all 

ways. The faculties and Management are very 

supportive.

IBMR has moulded us to build our pillars and 

to face the challenges in life to achieve the 

power beyond measure. 

Allwyn C Joseph
Senior Relationship 
Manager

Abu Dhabi 
Commercial Bank,
DUBAI, UAE

Progressive Learning is the approach that is 

followed at IBMR that focuses on the student's 

ability to identify and tackle business issues 

rather than simply learn the facts and 

techniques. The institute has provided a forum 

for sharing experience and knowledge between 

the academic, business and services fraternity. 

All in all, the Institute has helped in shaping 

and molding the career of every individual 

into FUTURE MANAGERS and LEADERS.

Murtaza Izzy

Business Development 
Officer 

Freight

Chintu Jain 

Territory Sales Manager

Practo 
Technologies 
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INSTITUTE OF BUSINESS 
MANAGEMENT AND RESEARCH

BUSINESS SCHOOL

Akshay Colony, Vidyanagar, Hubballi - 580021,

Karnataka, India.

Phone : 09945111232, 0836-3246688

Email : info@ibmr.edu.in

Web : www.ibmr.edu.in


